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YIIPABJIEHUE ) KXU3HEHHBIM HIUKJIOM KJIUMEHTA KAK CPEJICTBO
IHOBBIIIEHUA BOBJIEYEHHOCTH U JIOAJBHOCTHU
MOTPEBUTEJIENA U YBEJIUYEHWSA TPUBLLIN KOMITAHUA

AnHoTtaums: [lenplo cTaThbu ABISETCA HCCIEIOBAHHUE 3a/lady yIpaBJICHUS
KU3HEHHBIM  I[MKJIOM  KJIHMEHTAa, PEIICHWE KOTOPhIX MPU3BAHO TMOBBICUTH
BOBJICYCHHOCTh M JIOSJIBHOCTh TMOTpeOUTeNed, a TakkKe YBEIUYUTh MPUOBLIb
OpraHU3allUu.
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Abstract: The aim of this article is to study objectives of managing client’s
life cycle, a solution of which is designed to increase the involvement and loyalty of
consumers, as well as increase a profit of organizations.
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[ToTpebuTenbckoe MOBEACHUE 3aTPparuBaeT pa3IMYHbIC ITAIbl B3aUMOICUCTBUS
MOTPEOUTENSI ¢ KOMIIAHUM: OT BBHIOOpA JO0 MCIOJIL30BaHUS KYIJIEHHOTO TOBapa WU
ycayru. Beck mporecc B3aMMOAECHCTBUSA KIMEHTA C KOMIIAHUEH IMPUATHO HA3bIBATH
’KU3HECHHBIM ITUKJIOM KJIMCHTA.

JKU3HEHHBIA LUK KIMEHTa — 3TO TEPMHH, XapaKTEPU3YIOIIHUM IPOLECC
B3aUMOJCUCTBHUS KJIMEHTA C KOMIIAHMEH, ONHUCHIBAION[MM BCE CTagUM TaKOIro
B3aUMOJICMCTBUS — OT 3HAKOMCTBA C KOMIIAHMEW M €€ MNPOAYKTaMHu OO0 CTaguu

MOSIBJICHUS JIOSJIBHOCTU U, 3aTEM, MPEKpalleHUs B3aUMOJEHUCTBUS (YXO0/Ja KIMEHTA)

[1].



Y4uuThiBas BHICOKYIO KOHKYPEHIIHIO, KOMITAHUSM KpaifHEe BaKHO (HOPMHUPOBATH
y HOTpeOUTeNIe HAMTYUYIIUN ONBIT B3aUMOJICUCTBUSA HA KaXJOM 3Tare >KU3HEHHOTO
[UKJIa KIWEHTa, TeM caMbiM (OPMUPYS HX JOSUIBHOCTh W MPHUBEPKEHHOCTH
KOHKPETHOMY OpeH1y.

BepxHeypoBHEBO, MOXHO BBIICINUTH CIEAYIOIIUE CTaJUd B MpoLEcce
KU3HEHHOTO IUKJIA KJIMEHTA:

1. [IpuBneuenne

B pamkax [aHHOW CTaJuM KIMEHT SIBISETCS MOTECHIMAIbHBIM M KOMIIAHUS,
o0Jiajasi MUHUMaJIbHBIM Ha00OpoM HHGOPMAIMUA O €ro MPEANOUYTCHHUSX U MOTHUBAX,
CTaBUT mepea coO0Oi I1Eeapl0 €ro MpUBICYEHHE U MOOYXKICHHWE HA COBEPILICHUE
IIEPBOU MOKYIIKHU.

2. OOG1eHre u pa3BUTHE

Ha Ttekymienn craauu KIMEHT OPOXOAUT MIYyTh OT HOBOI'O, COBEPLIMBUIIETO
EAMHUYHYIO TMOKYIIKY, 10 JCHCTBYIOIIETO, COBepIasi Bce OOJbINE MOKYMAaTeTbCKUX
JNECUCTBUM B OTHOUICHWM KOMIIAHMM M, TeM cambiM. C pOCTOM KOJMYECTBA
B3aMMOJICUCTBUIM C KJIMEHTOM KOMITAHHS HapaliuBaeT OOBbEM JIaHHBIX O KIIHMEHTE,
KOTOpBI€, B TIOCJIEICTBUU, MOTYT OBITh MCIOJIb30BaHBl B IIEJISIX ONTHUMM3ALUU
MOTPEOUTEIILCKOTO MMOBEACHUS.

3. VY nepxxanue

B pamMkax naHHOU CTaJuM KOMIAHHS MPECIEAYET LEIb YACpPKaATh YXOISIIErO
KJIMEHTa WJIM BO30OHOBHUTH OTHOIIEHUS C YK€ ymieAamum kiaueHTtoMm. Ha cramum
YAEpXKaHUS Y KOMIIAHUM HAKOIUIEHO MAaKCUMAJIbHOE KOJIMYECTBO JAHHBIX O KIUEHTE,
KOTOphIE MOTYT OBITh HCHOJB30BAaHBI B METOJAX aHaldu3a U MpeJcKa3aHus
MTOTPEOUTEITHCKOTO MOBEACHUS.

B pamkax kaxmod cTaauu KOMIAHWS peEIIaloT pa3HbId HaOoOp 3ajady,
MPU3BAHHBIX OOECMEYUTh TMOJyYeHWE MAKCUMAJIbHOW TPHOBUIM U YBEJIMYUTH
MPOJIOJDKATEILHOCTh JKM3HU KiHMeHTa. boiee moapoOHO 3aaur M CHOCOOBI HX
penieHust OyayT pacCMOTPEHBI aBTOPOM HUKE.

brmarogapss pa3BUTHIO METOJOB NPOJBUHYTOM aAHANWUTUKU Kaxnias U3

MMPEACTABJICHHBIX BAIlC 3a1a4 MOXKCT pCIIaTbCs aBTOMATU3WUPOBAHHBIMU CPEACTBAMU



aHAJIUTUKUA B PEXHUME peajbHOr0 BpEeMEHH, oOecreunBas HanboJiee ONTUMAaTbHBIN
IpoIleCcC U XapaKTep B3aMMOOTHOIIEHH ¢ moTpedutensimu [3; 5; 6].

Haunem wu3ydeHue 3agad M CHOCOOOB HUX PELIEHUS C NEPBOW CTaauu
KU3HEHHOI'O IMKJIA KJIMEHTa — IpUBJIeYeHHE. B pamkax NaHHON CTaguu CleayeT
pEelIMTh JIBE 3aJa4M, HEMOCPEICTBEHHO BIMAIOIIMX Ha BO3MOXHOCTb U XapakTep
JAIbHEMNIIET0 B3aHMOOTHOILIEHUS C KIIMEHTOM:

1. [Ipuopure3anus NOTEHIUATBHBIX KIHMEHTOB

Ha nanHOM »3Tame cienyer, BO-IIEPBBIX, CETMEHTHPOBATh IMOTEHIUAIBHBIX
KJIMEHTOB, H, CJIEI0BATEIbHO, IPOPUTE3NpOBaTh UX. [IpeBapuTenbHas cerMeHTauus
Y MIPUOPUTE3AIUS O3BOJIUT COCPEAOTOUUTHCS Ha 00Jiee MEPCIEKTUBHBIX KIMEHTaX,
KOTOpble OyAyT TOTOBbI MPUHECTH KOMIAHMM OOJbIIE€ NPUOBLIM U, C APYrom
CTOPOHBI, HE TPAaTUTh OOJBIIOE KOJUYECTBO CPEACTB HA 3aBEIOMO MaJOJOXOIHBIX
KJIMEHTaX.

2. OnTuMu3anus peKiIaMHbIX KaMITaHUM

[IpropuTe3npoBaB NOTEHUUAIBHBIX IOKYIIATENEd aBTOMATU3UPOBAHHBIN
QITOPUTM MOJKET NPHUHATH PEIICHHE O MAaKCHUMAJIbHO JOIYCTUMOM CTOMMOCTHU
MPUBJICYCHHS] JTAHHOTO KJIMEHTAa M ONPEIEIUuTh Haulojiee ONTUMAaJbHbIE KaHAJIBI
IPOJABHKEHNS U KOMMYHUKALUU C KJIMEHTOM.

Ha cnenyromieii craguu ;kM3HEHHOTO IIUKJIA KJIMEHTa — OOLEHUH U Pa3BUTHH —
nepea KOMIaHUEH CTOUT KOMIUIEKC CIOXKHBIX 3a/1ad, pelIeHHuEe KOTOPBIX MPU3BAHO
YBEJIIMYUTh YpPOBEHb MNPHUObUIM, MOJIy4aeMOW C Ka)XJ0ro KJIMEHTa, WU TOBBICUTH
4acToTy U 00beM MoKynok. Ha aHHOM cTaiuy y KOMIAHUM YK€ €CTh HAaKOIJIEHHas
nH(pOpMauu 0 B3aUMOJACHCTBUY C KJIMEHTaMH, TO3TOMY OJHOW M3 OCHOBHBIX 3ajady,
JOCTYIIHOM K pEUIEHUI0 Ha JaHHOM JTane, SBISETCA 3aJa4a CErMEHTHPOBAHHUSA
KJIMEHTOB, PE3YJIbTaThl PEHIEHUS KOTOPOW, B CBOIO O4YEpellb, MPUMEHSAIOTCS Ha
APYIUX CTaAusX YXU3HEHHOIO LHMKJIA KJIMEHTAa M HANpSMYIO BIUSIOT Ha PELICHHE
OOJIBIIMHCTBA APYTUX 3a1a4. JlJii CErMEHTUPOBAHUS KIMEHTOB MOXKET MPUMEHSATHCS
KOMILJIEKC METOJIOB aHAJIM3a JAHHBIX: OT KJIacCU(DUKAIMU U JIMHEUHOU perpeccuu 10

KoJ1abopaTUBHOM (uibTpaiuu [2; 4].



Tak, cerMeHTUpOBAaB KJIMEHTOB IO KAaTErOpUsM, MOXXHO IEPEXOAUTh K
PELIECHUIO NeTANN3UPOBAHHBIX 33/]1a4:

1. OneHka J0JIM KOIIEIIbKA.

Pemienne naHHOW 3ama4ul MPU3BAHO OTBETUTH HA CIEAYIOIIUN BOMPOC: KAKOU
IOPOLIEHT PACcXOJ0OB KIMEHTAa MPUXOAUTCS Ha Hally KOMIIAHUIO/TOBAP/YCIyTY.
Crnenyer OTMETHTH, YTO 3Ta 3ajada, MO MHEHHIO aBTOpa, SIBISIETCS HAUMEHEE
pacrpoCTpaHEHHOM BBHY CJIOKHOCTU €€ PEIICHUS: JaHHbIE, HEOOXOIUMbIC IS
POBE/ICHUS] KAayeCTBEHHOIO aHaliM3a, HEOOXOJMMO 3aKymnaTh Y CTOPOHHUX
MpoBailiepOB — Hampumep, y OaHKOB, TEJIEKOMMYHUKAIIMOHHBIX KOMIIAHHIA,
AHAJIMTUYECKUX areHTCTB. PeluB naHHyIo 3a/1a4y, KOMIIAHHUS CMOKET 00Jiee aKTUBHO
OpOABUTaTh CBOM TOBapbl W YCIYTH, JOCTOBEPHO 3HAas, 4TO KIMEHT oO0janaer
HEKOTOPBIM 3aI1aCcOM MOTPEOUTETHCKON CIIOCOOHOCTH B €€ OTHOLIECHUH.

2. [Iporao3npoBaHue NOKU3HEHHOM [ICHHOCTH KJIMEHTA

[Io pe3ynbraram pelIeHHs] ATOW 3aJa4d KOMIIAHUS IOJNYYHUT CTAaTUCTHYECKH
MOATBEPKAECHHYI0 MH(POPMAIMK O TPOJOJDKUTENBHOCTA B3aUMOJICUCTBUS KIMEHTA C
KOMIIAHHEW M O KOJMYECTBE IOTCHIUAIBHOW BBIPYYKH, KOTOPYIO MOXET
CreHepupoBaTh JaHHBIM KiMeHT. Bnanes Ttakoil mHpopManuu, opraHusainus Oyaer
UMETh BO3MOKHOCTBH 3apaHee NpPEIBUAETh CTAJAMI0 yXOJa KIMEHTAa M NPEIJIOKUTH
eMy Hau0oJiee BBITOJHbIE YCIOBHS, CTUMYJIUPYS OCTAThCS KIIMEHTOM.

B pamkax paHHOro sTama >KM3HEHHOTO IMKJA KIUEHTAa MOXKHO H3MEHATH
HOTpeOUTENbCKOE MOBEACHHE, (OPMUPYS HOBBIE YCIOBHSI MU CMBICIBI, pelas
CIEAYIOIINE 3a1a4u:

1. TlepcoHanM3upOBaHHBIE PEKOMEHAALNH

2. IlepekpecTHble poOgaXH

3. JononHuTtenbHbIe MPOAAKU

N3yuuB cTaguy )KM3HEHHOTO LIMKJIA KJIMEHTA, CTOSIIME B UX PAMKAaX 3a/1aydd, a
TaK)K€ METOJIbI ¥ aJITOPUTMBI, PEIIAIOIIME 3TU CaMbI€ 3aJa4H, MOKHO CMEJIO CAEJIAaTh
BBIBOJL O TOM, YTO MPUMEHEHHE METOJIOB NPOJIBUHYTOM aHAJIUTHUKU CIHOCOOHO HE
TOJIbKO ONTHUMM3UPOBATh TEKYIIYI0 pabOTy KOMIIAHUM MO B3aWMOJEWUCTBUIO CO

CBOMMH KIIMCHTaMH, HO U MPCAOCTABUTbL BO3MOXXHOCTD HCIZCTBOB&TB Ha OIICPECIKCHUC



— npeaBcuias HOTpe6HOCTI/I U OKEJaHUS KIMEHTOB. B03MO0XXHOCTH BOBpPCMA
pearnpoBaTrb Ha BCINNICCKHW W INAACHUA HOKYHaTeJIBCKOfI AKTUBHOCTH OJa€T KOMIIaHHNHU
BO3MOXHOCTD O9KOHOMMHTD Ha HU3ACPIKKaAX 151 IIOBHIIIATH JTOSAJIBHOCTD u
YAOBJICTBOPCHHOCTL KIIMCHTOB, oOecrneunBas I/IHI[I/IBI/II[yaJ'IBHIJﬁ moaxoa K KaXKaIoMy

N3 HUX B aBTOMATU3UPOBAHHOM PCKUMC.
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